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AR CEPEJOBUIIE OYHRKIIOHYBAHHA ITUOPOBOI'O MAPKETUHI'Y
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AS THE ENVIRONMENT OF FUNCTIONING OF DIGITAL MARKETING

Anoranisg. CrarTs NpUCBSIYEHA BUBYEHHIO
U(pPOBOr0 MapKETUHTY SK MapKETUHTOBOI CHC-
TeMH, sika (YHKI[IOHYE€ Ha PiBHI €KOHOMIKH 3a-
rajoM. AHai3 JTiTepaTypHUX JDKEPEIT 3aCBiIUye,
0 y IIbOMY paKypci udpoBUi MapKETUHT BH-
BYCHHUI HE JOCUTh. METOI0 CTaTTi € BU3SHAYCHHS
BUDVISTY [HU(POBOTO MApPKETHHTY SIK CHUCTEMH,
il CTPYKTYpH Ta KIIIOUOBHX €JIEMEHTIB, a TAKOX
nporeciB (GyHKUiIOHyBaHHA. JlOCTIIKEHHS CIH-
paeTbcs Ha KOHIICMIIII0 MaKpOMAapKETHHTY, TEO-
PETHYHUM MiAIPYHTSIM SIKOTO CIYTYIOTh PECypCHA
Teopis KOHKYPEHTHHMX TEepeBar Ta Teopis TOMi-
HyBaHHS OOCJIYTOBYBaHHS, 1 po3misaae 1mudpo-
BUU MapKeTHHI HacaMIiepe] sSIK MOPOIKEHHS Ta
CKJIaJIOBY YaCTUHY HU(PPOBOi EKOHOMIKH. Pe3yib-
TaTOM JTOCTI/DKCHHS € KOHIETTyali3allis MOJei
U (POBOTO MAPKETUHTY 3 BUKOPUCTAHHSIM TaKHX
KaTeropi, SK CIIOKWBadi, MapTHEPH, KOMIIAHIs,
KOHKYPEHTH, KOHTEKCT, [0 MOIIMPEHi y cTpaTe-
TYHOMY aHaMi3i.

Kuro4oBi cjioBa: MapKeTHHI, MakpomapKe-
THUHT, MapKETUHTOBa CUCTeMa, nudposa iHppa-
CTPYKTypa, HU(PpOBUI MapKETHHT.

IHocranoBka npodiemu. bypxiuBuii po3-
BUTOK IHU(PPOBUX TEXHOJOTIH 1 CIPUYMHEHA
HUMH 3MiHa 3BHYHHX CIIOCOOIB CTBOpPEHHS,
JIOCTAaBKH Ta CIIOKMBAHHS I[IHHOCTEH, BipTya-
Ji3arisl JAHIIOTIB MOCTA4aHHS CTBOPIOE HOBE
€KOHOMIYHE cepe/loBullle — HU(POBY EKOHOMI-
Ky, CKJIaJI0BOI0 YaCTHHOIO SIKOTO € IU(POBUl
MapkeTnHr. [{udpoBuii MapkeTHHT 10Ci 37e-
OUTBIIIOTO PO3DISIIAETHCS SIK crienudiyHa Cy-
KYIHICTh THCTPYMEHTIB peajizallii MapKeTHH-

rOBOi MOJIITUKK OKpPeMOi (pipMH 3a JJOITOMOTOIO
uu(ppoBUX TEXHONOT1H. Pa3oMm 3 TuM mMacoBe Ta
Jienali OTbII iHTEHCUBHE 1 pI3HOMAaHITHE BHKO-
pUCTaHHS UPPOBUX TEXHOJOTIH y MApKETUH-
Iy BEJHMKOI KUTBKICTIO (DIpM Ma€ CIPaBISITH
CHCTEMHUI1 BIJIMB Ha MAPKETHHIOBE CEPEIOBU-
e Ta €KOHOMIYHUI PO3BUTOK HAa MaKpOPIBHI.
TakuM YMHOM, AJISi BUBYEHHS BIUIMBY Ha pO3-
BUTOK EKOHOMIYHHMX CHCTEM Ta EKOHOMIYHE
3pocTaHHsl HUGPOBUN MapKETHHT MOTPIOHO
JOCIIIUTH Ha PiBHI MaKpOMAapKETUHTY, TOOTO
SIK MApPKETUHTOBY CHCTEMY.

AHaJi3 OCTaHHIX JOCHiIKeHb Ta Imyo0JIi-
kaniif. [{udpoBuii MapkeTHHr € TpeaMeTOM
0aratb0X TOCIIIKECHb BITYM3HSIHUX Ta 3aKOP-
noHHUX aBTopiB. IlutanHs Tpanchopmarii
y COLIO-€KOHOMIYHIA CHCTEeMi, CIPUYMHEHI
PO3BUTKOM IIU(PPOBHUX TEXHOJOTIH Ta HUPPOBO-
ro MapkeTuHry, onucytotscs JK.-K. JlamOeHom
ta iH. [1], ®. Kotnepowm Ta in. [2]. Hocaimken-
Hs HIU(PPOBOT0 MApPKETUHTY SIK (PEHOMEHY, YMOB
HOT0 yCminrHoi peanisarii 311iCHEeHO0 y poboTax
1. Yeddi, IT. Cmita, ®. Emmic-Ueagik [3; 4].
T. Tlinweitpo-Otepo Ta X. Maprinec-Pomnan
aHaJ3yI0Th CTPYKTYpY LU(PPOBOTO MapKeTHH-
ry [5]. II. Kannan Ta X. JIi y 70CUTh TOBHOMY
ozl [6] BU3HAYAIOTh IOTOYHUI CTaH Ta Mep-
CHEKTUBHI HAPSAMH JOCIIIJKEHb Y IIU(PPOBOMY
MapKeTUHTY, 30CEPePKYIOUNCh Ha MUTAHHSAX,
SIK1 MOJICJTFOIOTh MAPKETHUHTOBY TIOJIITUKY Y PO3-
MAiTTi pe3yJbTaTiB, TAKUX SIK: CTOKHBYA IIiH-
HICTb, KariTajl OpeH.y, IIHHICTh BIIHOCHUH [7],
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3aJI0BOJICHICTh KIIIEHTIB, I[IHHICTH KJIIE€HTA SK
¢byHKIis HAOyTTS, yTpUMaHHS Ta MPUOYTKO-
BOCT1 KJII€HTIB, 1 Ha BHUIIOMY pIBHI OXOIUICH-
HA — IMHHICTH QipMH K (YHKIIS TPOAAKY,
npubyTKy Ta Temmy 3poctanHs. H. ApximoBa
ta M. ['ypieBa aHai3yoTh «HalOUIb1I 3aTpeOy-
BaHI Ta MEPCIEKTUBHI IHCTPYMEHTHU LIU(PPOBOTO
MapKETHHTY», a TAKOXK POOJIATH CripoOy BU3HA-
YUTH POJIb Ta 3HAYEHHS IHTEpHETY peuei [8].
T. Ki [9] BuBuae ponb mudpoBUX MapPKETHHIO-
BUX KaHAJIIB y €KOHOMIIlI MomupeHHs (sharing
economy), TOPKarOuMuCh, TAKUM YHHOM, MMUTAH-
Hs, AK€ MIAHIMAETbCA Y LI poOOTi, — IKUM €
BIUTUB CaM€ IHU(POBOTO MAPKETUHTY Ha €KO-
HOMIYHUN PO3BUTOK. 3M€0LTBIIOTO y AOCTIiA-
KEHHAX IUPPOBOr0 MapKETUHTY HAEThCS MpPO
UTaHHS, SKi € TOTUYHUMU 10 peamizaiii nud-
POBOIO MapKETHHTY Ha PiBHI Oprasizarii.

Po3BUTOK KOHIIETIIIT MAPKETUHTOBUX CUCTEM
TOCTKyeThCs y pobotax P. Jletitona [10; 11],
TEOPETUYHE MIAIPYHTS (PyHKIIOHYBaHHS Map-
KETUHTOBUX cHCTeM nociimkyerscs 1. Xan-
ToM [12] y Mmexkax pecypcHoi Teopii Ta C. Bap-
ro Ta iH., Hanpukiana, [13; 14] Ha 6a3i Teopii
JIOMIHYBaHHSI 00CIyTrOBYyBaHHSI.

Cepen poOIT BITYM3HSHUX YYEHUX BapToO
BiBHAYMTH JociipkeHas M.S. MarsiiBa [15],
B.B. bapa6anogoi [16], O.0. Mapuyk [17] cTo-
COBHO (YHKIIH 1HU(POBOrO MapKETHHTY Ha
piBHI mianpuemctsa; [.B. Tlonomapenka 11010
MOXYJIUBOCTEH HU(PPOBOrO MAPKETHHTY SIK 1H-
CTPYMEHTY MIJBUIICHHS KOHKYPEHTOCIIPOMOX-
HocTi mianpuemctsa [18]. C.M. Imsmenxo [19]
ta C.I. I'punienko [20] DOCTIMKYIOTh MOXKITH-
BOCTI  3aCTOCYBaHHSl  IHTE€PHET-MapKETUHTY
B ocBiTl. [.I1. JIsmmenko Ta P.B. Motkamtok [21],
M.A. Oxknangep ta O.0. Pomanenko [22] no-
CHI/DKYIOTh TIOHATIMHUM amapar, Kareropii Ta
CTPYKTypy M(poBOro MapkeTHHry. He3paxaro-
YM HAa 3HAYHY KUTBKICTh TOCIIHKEHB IU(POBOTO
MapKETHHTY, aHaJIi3 Iy OJTiKaIliii 3acBiqaye Hel0-
CTaTHE OMPAIIOBAaHHS CHUCTEMHOIO MOIVISAY Ha
uupoBUi MapKETHHT, KU OU J03BOJIUB CHUC-
TEMaTU3yBaTH Ta y3arajJbHUTU Miclie Hu(pPoBO-
IO MapKETUHTY Y COI10-€KOHOMIYHIN CHCTEMI.

MeTo10 CTATTI € 3aMPONOHYBATH 3arajibHUM
BUIIIA [IU(PPOBOTO MAPKETHHTY K MapKEeTHH-
rOBOI CHCTEMHU 3 YypaxXyBaHHSM crernupIyHuX
ocoOnMBOCTEN HU(PPOBUX TEXHOJIOTIH Ta B3ae-
Mozii Ha if OCHOBI.

Bukisiag ocHoBHoro marepiaay. CywacHi
MOKJTHMBOCTI ITU(POBHUX TEXHOJIOTIH OMUCYIOTh-
s 3a JIONMOMOTOI0 NOHATTA [HOycmpis 4.0. [2].
[i po3BUTOK TOB’SI3y€ThCs 3 BUHUKHEHHAM Ce-
MaHTUYHUX MEpPEeX, «IKi MepeTBOPIOIOTH [H-
TEPHET Ha OJHY BEIUKy 0a3y manux» [23].
VY Hux nomryk iHgopmarlii Ta MOIIyKoBa B3ae-
MOJIisl 3 CTIOKMBAYEM 3arajioM aBTOMATU3YETh-
Cs, IO BIJKPUBAE TEPCIICKTUBHI MOXJIMBOCTI
710 3aCTOCYBaHHSI IITYYHOTO 1HTEJIEKTY Y Map-
KEeTHHTY. BHUKOpUCTaHHS CEMaHTUYHUX MEpPEex
YMOXIJIUBIIIOETBCSL 4Y€pe3 BHUKOPUCTAHHS MO-
OUTbHUX MPUCTPOIB KIHLEBOI'O BUKOPHUCTAHHSA
(cMapTdoHHU, MITAHIIETH, PI3HOMAHITHI 0coOuC-
Ti MOOUTBHI IPUCTPOT, HATTPHUKIIA PO3YMHI TO-
JTUHHUKH); BUKOPUCTAHHS YYTJIMBUX CEHCOPIB
Ta IHTEPHETY pedYeil; TEXHOJIOTii JoKasi3amii
(GPS); mpocynyTtux ¢opm iHTEpdeiicy «Jro-
JMHA — MAaIlllMHa»; OCOOUCTOI imeHTUIKaIlli;
PO3BUTOK 1HCTHTYTIB BUKOPUCTAHHS Ta 3aXHUC-
Ty mpuBaTHUX AaHuX; 3D-npyk; aHami3 Ta BU-
KopucTaHHs Benukux nanux (big data) Ta mo-
JANBIINA PO3BUTOK AITOPUTMIB B3aeMOJii Ha
OCHOB1 HEWPOHHUX MOjEJel; BU3HAUYECHHs Oa-
rarorpaHHoro npoguIro CIOoXKKUBa4Ya Ta PO3BU-
TOK aJIpECHOI Ta BUIIEPE/KAOUOT B3a€EMO/IIT Ha
IHIMBIAyadbHIA OCHOBI; PO3BUTOK TEXHOJIOT1H
JIOTIOBHEHOT peaibHOCT1; XMapHi OOUNCIICHHS.

SIK migBaJIMHU CTPYKTYpU LHU(POBOTO Map-
KETUHT'Y BUKOPHUCTAEMO TaKl KaTeropii, sik cro-
YKUBaul, TapTHEPH, KOMITaHisl, KOHKYPEHTH, KOH-
TEKCT, MOMIMPEH] Y CTpaTeriyHOMY aHami3i [24].
st mpoctot oOyIy€eEMO CTPYKTYpy JOBKOJIA
B3aeMOii «(dipMa — CHOXKHBAY», MaM’ ITAIOYH
po Te, IO 3arajoM BiTHOCHHU y U(PPOBOMY
CEpEeJIOBUIIIl € 30CEPEIPKEHUMU Ha CIIOKHUBaYe-
Bl, a He Ha (ipmi [25].

OyHKIioHyBaHHS IU(GPOBOTO MApPKETUHTY
CIUPAETHCS HA IHPPACTPYKTYPY, 10 CKIIATY SIKOT
BiTHOCSTH U(POBI MIPUCTPOI, TIarhopmu, ce-
penoBuile, MUPPOBUX JTaHi Ta TEXHOJOTIT [4].

[Mudposi npuctpoi (cmapThoHH, MITAHILETH,
HACTUJIbHI KOMIT FOTEPH, TEJIEBI30pHU Ta Irpo-
Bl MPUCTPOI) 3a0€3MeuyoTh TEXHIYHY MOXK-
JUBICTh B3a€EMOIIATA 3 KOHTEHTOM. [ludposi
mw1arGopMu  SBISIOTH COOOI0 00’€KTH, CTBO-
peHi 3a JomoMorow mudpoBUX 1HHOBAIIIN, SAKi
HOJIETIYIOTh B3a€MOJIII0 MK HOKYILSMH Ta
3aMOBHHMKaMH II0I0 CTBOPEHHS HOBUX MPOIYK-
TiB, a TAKOX 3’ €IHYIOTh KJII€HTIB Ta MPOJIABIIIB
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1 JAlOTh TEXHIYHY MOXJIUBICTb BUKOPUCTOBY-
BaTH 0araTOCTOPOHHIO B3A€EMOJII0 I OJep-
aHHs goxoniB. [{udpoBi mMenia mpeacTaBieHi
PI3HUMH KaHaJlaMH 3B 53Ky, 4epe3 sKi 3Miic-
HIOETHCS OXOIUICHHS Ta 3aJly4eHHS aylauTopii,
BKJIFOYAIOUX TIOLUIUPEHHS PEKIaMH, OOMIH MOBI-
JIOMJICHHSIMHU, TOIIYK Ta COLladbHY B3a€EMOIIIO.
[MudpoBi maHi — BIZOMOCTI MPO CIIOKUBAHHSA,
COIlaJIbHY B3a€EMOJII0, Miclle mepeOyBaHHS Ta
comianbHi 3B’ s13ku. L{udposa TexHomoris — rex-
HOJIOTisl BUKOPUCTaHHS ITU(POBUX Mejia.

Bizyaunizarttis Mozesi, 1110 IpOroHYy€EThCs, Ha-
BeJIcHa Ha puc. 1.

Sx BigOMO, CIOKHUBYMM Hamip (HOPMY€EThCS
I BIUIMBOM OCOOHMCTOI OI[IHKH Oa)kaHb 1 IIO-
TpeO, BKIFOYHO 3 BJIACHUM JOCBIIOM, JOCBITy
ONMM3BbKHUX Ta 3HAHOMUX Ta JYMKH, siIKa OOYTye
B CITUTBHOTAX, JI0 SIKUX CIIOXKMBAY HAJICKUTH Ta
(un) uMi CTaBJIEHHS Ta OLIHKU CHPUUMAIOTHCS
K BaxiuBl [26]. Jns oTpumaHHS BIOMOCTEH
YW TIEepeBipKH a00 YTOYHEHHs HasiBHOI 1HQOP-
Mariii 0e3B1JHOCHO TOT0, Y € BOHA BIACHOIO, Y1
OTPUMAHOIO BiJI IHIIIKX, CIIOYKUBAY 3/IIHCHIOE 3a-
nuT (npouec 1, puc. 1) 10 NONIYKOBUX MaIIMH,
Hanpukiaa Google, Bing, Yahoo! Ilpakruka
MOKa3ye, MO0 KOHTEHT, 3M00yTHIA ITi/T yac TaKo-
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ro THOLIYKY, BiAIrpae 3Ha4Hy poib Y (popMyBaH-
HI BJIACHOT MO3MIIII CIIOKMBa4ya, BU3HAHHI HUM
(HEer0) HEOOX1AHOCTI 3aJ0BOJICHHS TMOTPEeOH Ta
aKTMBHOTO MPOCYBAaHHS IIISIXOM yXBaJICHHS Ky-
MiBEJIHHOTO PIIICHHS Ta 3A1MCHEHHS TOKYITKH.
YacTtrHa BIIOMOCTEH OJEPKYETHCS Y aJipec-
HIl B3aeMOii 3 OJTM3bKUMU Ta 3HAHOMUMU Y BH-
DJISI11 JTUCTYBaHHS, Tele(OHHUX PO3MOB, OOMi-
HY TTOB1JIOMJICHHSIMH, IIJTHOBOI B3a€MOJI11 TOIIIO.
Lle#t mpomec (3), O4eBUIHO, € JABOCTOPOHHIM
1 BiIOyBa€ThCs MapayielbHO 3 OTPUMAHHSM 1H-
dhopmariii 3 momrykoBux mamuH. CrioxxuBay Ta-
KOX pOOUTH BHECOK y 3MICTOBHE HAIlOBHEHHS
[[BOTO TIPOLIECY, MUISYNUCh BIACHUMH CIIOCTE-
PEKCHHSIMU, OIlIHKAMH Ta JOCBIJIOM, HEXai
1 He B Toif ke Jac. [Ipomec 3 Takok OXOTUTIOE
CTBOPEHHS CHO)KHMBaueM KOHTeHTY. CTBOpEHHS
KOHTEHTY B170yBa€ThCSI B TOMY YHCIII 1 3 BUKO-
PHUCTaHHSM B1IOMOCTEH, 3100yTHX y Tporieci 2.
[Hmra actrHA BIIOMOCTEH OJEPIKYETHCS CIIO-
KUBA4YEM 13 TPAAMIIIHHUAX Mac-meia abo y mpo-
1eCl CIUIKyBaHHS, HE OMOCEPEAKOBAHOTO 32 J10-
nmoMororo nudpoBux KaHamiB (mporec 5). Huni
MOLIMPEHUM SIBULIIEM € BTOPUHHE OIOBIIAHHS
BIJIOMOCTEH, ofiepKaHUX 13 HMU(PPOBUX HOCIIB,
y TIPOIIECT MIKOCOOHMCTICHOTO CIILIKYBaHHS a00

INAPTHEPH

o

dPIPMA

HiHHOCTI

Puc. 1. CtpykrypHa cxeMa uu¢poBoro MapKeTHHIy Ik MAPKETHHIOBOI CHCTEMH

Loicepeno: énacna pospobka asmopa
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MOIIMPEHHA 1X Y TpaAMLIMHUX Mac-menia (or-
TS HOBUHHUX CalTiB a00 OOTOBOPEHB y CO-
MiaTbHAX MEpekax Ha TeleOadeHHi, pajaio 9u
B raserax). Lle siBuille mo3HaueHe mpouecom 4.
Yactuna iHpopMarlii He iCHy€ Yy TOTOBOMY BH-
IJIs1711, 1 3HAaHHS 1€ Ma€e OyTH CTBOPEHE 3 BHUKO-
PUCTaHHAM BIJJOMOCTEH, 3400yTHX Yy Mpoleci
nomryky. JleBoBa yactka iH(opmariii, sika odep-
Ta€ThCsl Y MU(PPOBUX KaHANAX, MOTPAIUISIE 10
CHOXHBa4ya depe3 nudpoBi MPUCTPOI Ta Mepe-
X1, sIKi 1X 00’ eHy10Th. [Iporiec 6 € cBOEpiTHIM
J3€pKaJbHUM BIOOpaXkeHHsIM Tmpouecy 4 —
y nudpoBi KaHaJIM NOTpaIuite iHpopmalis, nep-
BHHHHM JDKEPEJIOM SIKOi € HenudpoBl KaHAIH.
Hapemri, me gacTuHa BiIOMOCTEH HAIXOIUTH
70 CHOXKHMBa4da 4epe3 CIIIBIpaIio, y sKiil BiH
(BoHa) Gepe yvacth (mpouec 9). Llelt iHpopma-
IAHUI OOMIH YMOJKJIMBIIIOETHCSI 1CHYBAaHHSM
nporecy 8, y IKoMy 1HII Y4aCHUKH CIUIBHOTO
mporecy poOdoTH 3a T0TOMOTOI0 BUKOPUCTAHHS
CHuTbHOT 1H(pOPMAIIHOT 1HPPACTPYKTYpH TIO-
CTa4yaroTh HasBHI B HUX BimomocTi. [Ipomecu
1-9 3MiiiCHIOIOTHCS MiJl 3HAYHUM BIUIMBOM 00-
MIHIB 1HIINX Jroned. Ha HUX Tako)K BIUIMBAIOTH
MPOIIECH B3a€MOJIIi 3 IHIIMMH OpraHi3aIisiMu
(10, 11) ta 3 xonkypentamu (12). OnHouacHO
y mporecax 3, 5, 7 Ta 9 Moxe 31HCHIOBATHCS T10-
CTadaHHsI IIIHHOCTI, a 3a y4acTi nporieciB 1-12 —
ii ctBopenHs. CriokuBad, SIKOTO ISl 3pyYHOCTI
MU TIPOJIOBXKUMO TaK Ha3UBATH, HA IPAKTHUII] TTe-
PETBOPIOETHCS HA TPUHAWMH1 OJTHOTO 13 TBOPIIIB
uinHoCTi. Bin (BoHa) Oepe y4acTh y CTBOPEHHI
IIHHOCTi, B TIEPIIy Yepry IOCIYTOBYIOYHCH
BIIACHUMHM 3HAHHSMH Ta HAaBUYKAMH, a TaKOXK
HasIBHUMHU COLiadbHUMHU 3B’ s3kamu. [Iponecu
Ta eranu, 1o o0’eaHaHi mporecamu 1-9, cra-
HOBJIIIT KOHMEKCH CIIOKHUBaYa.

s popmyBaHHS IPOTO3UIIT IIHHOCTI @ip-
Ma MYCHTB NI3HATHUCh XapakTep Ta 3MICT BCIX
mporeciB (1-12), siki OXOIUTIOIOTH CIIOKUBAYa,
JUISE 90TO0 (POPMY€E MAPKETHHIOBY OOI3HAHICTH
(marketing intelligence). Baromuii BHecok
y PO3BUTOK LHU(PPOBOTO MAPKETHUHIY Ta CTBO-
pEHHSI TIEpPEeyMOB ISl I[LOTO 3Irpajid CBOTO
qacy poOOTH, SIK1 JOCTIKYBaJIH MapKETUHTOBY
OpI€HTAITII0 OpraHi3alliii Ta ii BHECOK Yy pe3yJib-
TaTUBHICTh Ta €PEKTUBHICTH OOMIHIB.

3 MeToro (popMyBaHHS MapKETHHIOBOiI 00i-
3HaHOCTI (ipma IIykae BigoMocTedl (00’€eKT
Data) 3 ycix kaHamiB, A¢ 3IIHCHIOIOTHCS 1H-

dopmariiini oOMiHM (3allUTU A0 MOIIYKOBHX
MallluH; KOHTEHT; IOBIJIOMJICHHS, KOMEHTapi
Ta BIIOJOOAHHS, BUSBJICHI, HaJICIaHI, MPOKO-
MEHTOBAaHI Ta BiJMPaBICHI CIIOKUBAUYEM Y JIHIC-
TyBaHHI, Ha ColLliaJbHMUX MIardopMax Ta y co-
iaJbHUX Mepexkax). Takox (ipMa MpOBOAUTH
MapKETHUHTOB1 JTOCTIKEHHS, [UGPOBI KaHATIU
y SKHX BIJITparoTh poiib 1) mocradyaabHUKA Bi-
JIOMOCTEH, 2) JIOTICTUYHY POJb — PO3MIIIECHHS
dbopM s ONMUTYBaHHS, 30€pEKEHHS Ta aBTO-
MaTHU30BaHM aHalli3 JaHHX, K 11e, HaIPHUKIIA],
INPOMOHYEThCS y cepBicax SurveyMonkey™,
9 3 BUKOPUCTAHHSM OINMUTYBAIBHUX (OPM Ta
xmapHoro cxopuina Google™. TTpuHIUTIOBOIO
BIIMIHHICTIO TTU()POBOTO CEPEAOBHINA BiJl 3BH-
YaiHOTIO € Te, 10 CIIOKUBAY 3aJIMIIAE BiTOUTOK
BiJl ycix il B HbOMY. Lle mo3BoIIsSIE BUKOpHUCTO-
BYBATHU CIOCTEPEKEHHS 32 OBEIIHKOIO CIIOXKH-
Bava Ta CKaHyBaHHS HU(PPOBHUX BIAOUTKIB ISt
CTBOPEHHSI MapKETHUHTOBOI 0013HaHOCTI. Bax-
JUBUMU JKEPEIaMH IIbOTO € BUKOPUCTAHHS Ta
aHam3 (aiiniB cookie, BUKOpHUCTaHHS TaHUX
HaBirarii Ta reojaokarii, sKi IIocTa4aroThCs 4e-
pe3 BUKOPUCTAHHS PI3HOMAHITHUX LHUPPOBUX
NPUCTPOIB, HAMPUKIIA], CMapT(OHY, CKaHYBaH-
HSl TOKYIOK Ta 3YMTYBaHHS JaHUX MpO OaH-
KIBCBKI TpaHCAKIlli, a TaKOX IHTEpHET peuei
(Internet of Things, 1oT).

[HTEepHETOM pedeiil Ha3UBalOTh MEPEKY 00Mi-
HY 1H(pOpMaIli€l0, SIKa CKIAIAEThCS 3 (PI3UUHUX
NPUCTPOIB, SKI MalOTh BOYIOBaHI MOMKJIMBOCTI
nepeaBaHHs JJAHUX; TPOrPaMHOTO 3a0e3MeUYeH-
HS, SIKE JO3BOJISIE 3A1MCHIOBATH TIepeIaqy TaHUX
MK (I3UIHAMH TPUCTPOSMHU Ta KOMIT FOTEPHH-
MH CHCTEMaMHU Yepe3 CTaHAapTHI MPOTOKOJIH
3B’s13Ky. [HTEpHET peueil moeHy€ IHTepHET-TeX-
HOJIOT1i mepefaBaHHsI Ta 30€pEKCHHSI JTaHUX
3 aBTOMATH3aIll€l0 B3a€EMOAIl, BUKIIOYAIOUHA
JIFONIChKE BTPYYAaHHS Yy 3UMTYBaHHS Ta Iepesa-
BaHHA JaHMX. MOTO PO3BUTOK BH3HAYAETHCS
TEXHOJIOTITYHUMH YCITiXaMH y CTBOPEHHI MiKpO-
IPOLECOPIB Ta PO3BUTKY IITYYHOTO 1HTEJIEKTY,
a CTPUMYETHCS PIBHEM PO3BUTKY CUCTEM 3aXHC-
Ty MepCOHAIBHUX AaHUX. Bcl BimoMocTi, 310pa-
Hi 3 PI3HOMAHITHHUX JHKEPEI Ta KaHAJIIB OOMIHY
iH(pOpMaIri€ro, 30epiratoThCs y MapKETHHIOBIH
iHpopmariinHiii cucremi (MIC). MIC mocra-
Yae JlaHl Juis BUPOOJIEHHS 1 TECTYBaHHS MapKe-
TUHTOBUX CTpaTeriii (CHEHApHOTO TUIAaHYBAHHSA
Ta cuctem moxemtoBanHs tumy ERP), a Takox
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Oe3nocepenHbO U CTBOPEHHSI 1 KOMYHIKaIlii
MIPOMO3MIII] IHHOCTI: MOIIYKOBI 3aITUTH Ta BH-
nmayi st MepeskeBoi ontumizaiii (SEO), 6a3zu
KOHTaKTIB JIJISl TIOIITOBOTO MapkeTHHTY (e-Mail
marketing) Ta MapKeTHHTy BIIHOCUH 3 KIIi-
earamu (CRM), mpodini BigBigyBadiB, TeMH
Ta KIJIIOYOB1 CJIOBa OOTOBOpPEHHS — Ui MapKe-
TUHTY B comiadbHUX Mepexax (Social Media
Marketing, SMM), cTBOpeHHS 1 AEMOHCTpaIlii
pPEKJIaMHUX OTOJIONIEHh Ha IU(PPOBHUX €KpaHaX
(Digital screens. DSc), cTBOpeHHS, JOHECEH-
HS 1 JOCHIIKEHHS IMOBEMIHKA Ta 3BHYOK CIIO-
KHMBa4a 3a JOMOMOTOI0 MOOUIBHUX IMPUCTPOIB
(Mobile marketing, Mob). Koxxna okpema ire-
parlisi B3a€EMOIii 3 CITOKUBAYEM ITOCTa4a€ HOBI
Bitomocti s SMM, SEO, e-Mail marketing,
CRM, mob, DSc. 3 BUKOpHUCTaHHSM MHOXHHH
KaHaJIiB 0OMiHY JaHUMHU Ta KOHTEHTY, 37100yTOTO
3 HUX, OKpeMa QipMa B3a€MOJII€ 3 MapTHEPAMH
Ta KOHKYpEHTaMH 3 METOI0 OOMiHY 1H(popmarii
Ta, 3a MOTPEOH, CIIILHOTO CTBOPEHHS IIIHHOCTI.
Crin BII3HAYUTH, 110 U(PPOBI KaHAIN BaXKJIH-
Bi HE JIMIIE, SIK 1HCTPYMEHTH KOMYHIKAIlii Ta
MOCTABKM IIIHHOCTI HAa PUHOK, ajie 1 K 1HCTPY-
MEHTHU KOMYHIKallli Ta TOCTaBKU 0Jis1 CTBOPEHHS
minHocTi. [{udposi xommnerenii, siki po3BUBa-
10Th (ipMH, COPUSAIOTH, TAKUM YHHOM, HE JIHIIE
KpamioMy pO3yMIHHIO PUHKOBOI KOH FOHKTYPH,
ajie 1 Kpallii KoopIuHallil 3yCHib B MEpExi
CTBOPEHHS I[IHHOCTI, MiJBUIIYIOTh SKICTh Ta
MOBHOTY 310paHoi Ta mepenaHoi iHQopmaii,
OTIEPaTUBHICTh POOOTH, IO TOCHUIIOE KOHKY-
PEHTOCIIPOMOXKHICTh OpraHi3allii 3arajoM.
[HCTpyMeEHTH, SIKI OITOCEPEAKOBYIOTh B3a€EMO-
Ji10 'y 1udpoBOMY MapKETHHTY, CKIIAIAFOThCS
3 amapaTHUX Ta MPOTPaMHUX 3ac00iB IJIsI CTBO-
pEHHs1, Tiepe/iaBaHHs Ta 30epirants iH(opMmartii
y 1mdpoBiii (opmi: KOMIT FOTEpiB, MOOLITBHUX
NpUCTPOiB (MOOLIBHI Tene(OHH, IIIAHIIETH, PO-
3yMHI TOIUHHUKH TOIIO ), IPOTPAMHUX ITPOYKTIB;
MepeK OOMIHY TaHUMH, BKITFOYHO 3 MOOUTEHUMU
Mepe)kaMHd Ta HIMPOKOCMYTOBUM 1HTEPHETOM;
CXOBHIIIAMH JIaHUX, BKJIFOYHO 3 XMapHUMH CEp-
Bicamu. CyKyIHICTh IIUX IHCTPYMEHTIB MOKHA
Ha3BaTH 1H(PACTPYKTYpor LU(PPOBOro Map-
KeTUHTY, a00 yugposoro ingpacmpykmyporo.
CryniHp BUKOPUCTAHHS II(PPOBOrO MAPKETUHTY
HEOJIMIHHO 3aJIS)KUTh BiJl HASBHOCTI, CTYIICHS
PO3BHHEHOCTI Ta YMOB 1 MOYKJIMBOCTEH JOCTYITY
no uugpoBoi iH(pacTpykTrypu. Bonu, y cBoro

4epry, BU3HAYAIOThCS YMOBAMHU PO3BUTKY Ta pe-
3ynbTaTaMu HayKOBO-TE€XHIYHOTO MpOrpecy i 10-
CTyIIOM Ta MOMJIMBICTIO BUKOPUCTAHHS IXHIX
JOCATHEHb Cy0’€KTaMu pUHKY. Takum 4YMHOM,
PO3BHUTOK TEXHOJIOTIYHOTO CEepeIoBHIIA (TEXHO-
JIOTIYHUX YMHHUKIB MAaKPOCEPEIOBUINA) IILITHHO
OB’ sI3aHUH 13 PO3BUTKOM I (POBOTO MapKETHH-
I'y Ta MApKETUHTOBHX CHUCTEM.

BucnoBku i mpomo3mmii. Y crarti pos-
BHUBA€THCSA CHUCTEMHUN TOMIAN Ha IUGPOBHIA
MapKEeTHHT, SKHA € pynrieM (QyHKIIOHYBaHHS
MapKeTHHIoBoi cucteMu. Ha ocHOBI aHamizy
NepelyMOB Ta MPOLECIB, NMPUTAMaHHUX LH)-
POBOMY MapKETHHTY, 3allPOITOHOBAaHA KOHIIET-
TyallbHa MOJEJIh IU(PPOBOrO MAPKETHHTY Ha
MaKpOpIBHi, SKa OMUCY€E B3a€EMOJIII0 MiX CITO-
KUBayamu, GipMaMu, MapTHEpaMu, KOHKYpEH-
TaM{ Ta 1HIIMMH YUHHUKAMU, SIKI YTBOPIOIOTH
KOHTEKCT CITO’KHBaHHSI.
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Annotauus. CTaThs NOCBAIIEHA H3YYCHUIO U(PPOBOro MapKETHHTa KAK MAPKETUHTOBOM CHCTEMBI, KOTOpast
(YHKIMOHUPYET Ha YPOBHE SKOHOMHKH B LICJIOM. AHAJIN3 JIUTEPATYPHBIX HCTOUHHKOB ITOKAa3bIBAET, UTO B 3TOM
paxypce udpoBoii MAPKETHHT U3y4eH HEAOCTaTOuHO. Llenbto cTaThu sSBIIsIeTCs onpeaesicHne BUaa HUPPOBOTO
MapKeTHHTa KaK CUCTEMBI, €€ CTPYKTYPBI U KJIIOUEBBIX JIEMEHTOB, a TAKKE MPOLECCOB (PYHKIIMOHUPOBAHHMSI.
HccnenoBanne onupaercsl Ha KOHIENIUIO MAaKPOMapKETHHTa, TEOPETHYECKUM OCHOBAaHHEM KOTOPOMH CITyKar
pecypcHasi TeopHsi KOHKyPEHTHBIX [TPEUMYLIECTB ¥ TEOPHsI JOMHUHUPOBAHUS 00CTYKUBAHHS, U pacCMaTpUBaeT
IU(QPOBOI MAPKETHHT B MIEPBYIO OUYEPEb KaK MOPOKICHHE H COCTABHYIO YacTh HUPPOBOI SKOHOMHKH. Pe3yiib-
TaTOM HCCIICIOBAHUS SIBISICTCS KOHUENTYaIH3alusl MOJEIN HU(PPOBOTO MAPKETHHIa C UCTIOJIb30BAHUEM TAKUX
KaTeropuii, Kak MoTpeOuTeNnH, napTHephl, KOMIIAHUS, KOHKYPEHTBI, KOHTEKCT, paCIPOCTPaHEHHBIX B CTPaTErH-
4eCKOM aHaJu3e.

KnioueBbie ci1oBa: MapKeTHHT, MaKpOMapKETHHI, MApPKETHHIOBasl cHCTEMa, HU(poBas HHPPACTPYKTypa,
IU(QPOBOI MAPKETHHT.

Summary. The article explores digital marketing as a macromarketing system that functions at the level of en-
tire economy. The topic is of a bespoken importance due to unprecedented growth and widespread expansion of
digital technologies and its impact on economic development, which, in turn, demands systemic view on digital
marketing, which has been underdeveloped in so far. Advancement in digital technologies through datafication,
digitisation, virtualisation and generativity create new products and services, for which digital plays a crucial
role, creating virtual markets for tangibles and intangibles; it is also continuously expanding onto other sectors
and markets bringing new forms of interaction and significant changes in value creation and trade, to which
such sectors had been accustomed. This development cuts across national boundaries and constitutes a part of
globalisation of economic life and social development. In this context the need for simultaneously more accurate
and general understanding of marketing system development as well as for effective regulation of their growth
and change is widely recognised. The purpose of the article is to shape the appearance of digital marketing as a
system, its structure and processes of its functioning. The study relies on the concept of marketing systems and
uses a macromarketing approach, the Service Dominant logic in marketing (S-D logic), as well, as Resource ad-
vantages concept (R-A) and applies more inclusive understanding of digital marketing as an integral part of the
digital economy, that marks break with traditional firm centric approach that is in widespread use in the literature.
The result of the study represents a conceptualisation of the model of digital marketing, which is shaped based
on object specified model, borrowed from strategic management. Based on the analysis of the process of inter-
action within Industry 4.0 concept it argues that digital marketing system embraces firms, consumers, partners,
competitors, and context of consumption, which is probably the most complex entity in the system as it deals with
collective effects in the systems and represents the vague but persistent impact of other societal systems.

Keywords: marketing, macromarketing, marketing system, digital infrastructure, digital marketing.
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